GREEN LEASE LEADERS:
USING THE LEASE TO
DRIVE INNOVATION AND
CLEAN ENERGY

THIS RESOURCE IS PART OF A SERIES TO SHOWCASE EXCITING GREEN
LEASE TRENDS AND STORIES ABOUT THE GREEN LEASE LEADERS THAT ARE
DRIVING THEM. VISIT GREENLEASELEADERS.COM/RESOURCES FOR MORE
ON HOW GREEN LEASE LEADERS ARE USING THE LEASE TO CATALYZE HIGH
PERFORMANCE IN BUILDINGS.

COMMERCIAL BUILDINGS ACCOUNT
FOR APPROXIMATELY 20 PERCENT
OF ENERGY USE IN THE U.S., WITH
LEASED SPACES REPRESENTING
50 PERCENT OF CONSUMPTION.
Conventional leases typically result in the creation of the
split-incentive issue where owners are responsible for capital
costs for energy efficiency and sustainability investments and
tenants reap all the benefits through reduced operating expenses and better building performance, or vise versa. Green
leases, also known as high-performance or energy-aligned
leases include lease clauses that effectively break down pervasive barriers in the commercial, industrial, and retail sectors
by equitably aligning the costs and benefits of energy and other sustainability investments of landlords, tenants, and real
estate teams. With a green lease, landlords and tenants can
better work together to save money, conserve resources, and
ensure smarter, more efficient operation of buildings.
A study by the Institute for Market Transformation (IMT)
shows that green leases have the potential to reduce energy
consumption in U.S. office buildings by as much as 22 percent,
yielding reductions in utility expenditures in commercial buildings up to $0.51 per square foot. This research shows that when
executed, green leases have the potential to provide the leased
U.S. office market alone $3.3 billion in annual cost savings.
Since its inception in 2014, Green Lease Leaders, a nationallyregarded industry recognition program created and managed
by IMT and the U.S. Department of Energy’s (DOE) Better
Buildings Alliance, has grown to represent over 1.8 billion
square feet of building space—a clear indication that green
leasing is no longer considered an exception, rather it is becoming best practice across real estate markets. As building
efficiency efforts have progressed to more advanced holistic
approaches, green leases have evolved as well. The 2018 cohort

of Green Lease Leaders are using the lease to not only overcome split incentives but also drive innovation and adoption of
forward-thinking strategies that create value.
In the following case study vignettes, IMT and DOE’s Better
Buildings Alliance highlight 2018’s Green Lease Leader designees that have successfully implemented innovative strategies into their green leases and overall operations. In each
vignette, leading sustainability professionals share their organization’s best practices that every real estate or sustainability practitioner should consider when leasing property.
Brixmor Property Group’s expansion of green lease
terms include onsite renewable energy generation purchase
requirements.
Digital Realty’s successful procurement of zero-emissions
renewable energy and its comprehensive renewable energy credit
program.
Kilroy Realty Corporation’s pioneering green leasing efforts and its integration of broker education on the value of highperformance buildings and market trends.
Rocky Mountain Institute, Morgan Creek Ventures,
Coburn, Packard Dierking, and Holland & Hart collaborative efforts to use green leasing towards maintaining
net-zero building operations success.

BRIXMOR PROPERTY GROUP
Using the lease to tackle multiple energy
and sustainability goals

Brixmor Property Group (Brixmor) owns and operates one of
the nation’s largest portfolios of open-air shopping centers,
with more than 475 commercial real estate properties strategically located across 36 states. Brixmor is committed to
sustainable growth for stakeholders through focused investments in priority areas such as reducing direct environmental
impacts by improving energy efficiency 25 percent by 2025
as compared to their baseline. Expansion of onsite renewable energy generation is another core sustainability goal for
Brixmor, with efforts geared towards reaching their goal of 15
megawatts of onsite renewable energy by 2022.
The organization’s green lease provisions have facilitated the
creation of a pathway to solar developments that are financially
viable, while also providing tenants the opportunity to achieve
savings using a two-pronged approach. First, lease clauses ensure Brixmor, as the landlord, has the right to install renewable
energy systems on the roof and at the property. Second, tenants are required to purchase electricity from the landlord, or
landlord designee, which provides an efficient and financially
responsible manner to sell the power generated onsite. These
efforts have resulted in the successful completion of three solar
projects with 10 additional in development across California,
New York, and Connecticut.

Measuring Progress with Energy Data

Creating baselines for energy usage and benchmarking against
them is necessary when working to reduce overall energy goals.
Brixmor’s green lease includes a clause that requires tenants to install submeters in their spaces and when they don’t have submeters, they are required to report electricity, gas, water, and waste
generation and diversion data on a quarterly basis. The emphasis
on data collection helps Brixmor make informed decisions about
energy efficiency upgrades that the landlord would be responsible
for under a conventional lease, and can also serve as an educational opportunity for tenants. Improving energy use is as much about
application of technologies as it is about behavior modification.
Submetering provides an added benefit to tenant as it provides a
source of data which can inform the tenant where they may have
opportunities to become more efficient and reduce expenses.

Lighting the way to major cost savings

Additionally, Brixmor has been working to upgrade all properties within its 85 million square-foot portfolio to LED lighting
by leveraging the capital reimbursement or tenant pass-through
provisions for capital improvements. Brixmor is planning to have
more than 50 percent of its portfolio upgraded by the end of 2018,
clearing the path to its goal of completing all upgrades by 2025.
This will serve to enhance visibility of the properties, minimize
security concerns, and achieve an estimated 50 percent reduction
in overall electricity use for upgraded properties.
Above: The green lease clauses at Gateway Plaza have assisted with
more than 20 tenants signing up as electricity off-takers for the
property’s solar development. In addition, Gateway Vallejo has electric
vehicle (EV)charging stations that powered approximately 100,000
EV miles in 2017, a smart irrigation system that has saved 40% over
the baseline year, and LED lighting, with individual fixture dimming
motion sensors, reducing energy consumption by 80% annually.
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